A Practical Guide to Selling Real Estate in Barbados with Confidence

If you're considering selling property in Barbados, you're likely asking the right questions
already:

e What costs am | responsible for?

e How long will it take to sell?

e What legal steps are involved?

e How do | maximise my sale price?

Whether you are a local owner or an overseas investor, selling real estate in Barbados is a
structured but nuanced process. With the right guidance, it can be smooth, efficient, and
financially rewarding.

At Ron Karp Realty, we combine local market knowledge with international buyer reach to
help you sell with clarity and confidence.

Understanding the Barbados Property Market

Barbados continues to attract both regional and international buyers due to:
e Stable legal system based on English common law
e No restrictions on foreign ownership
e Strong demand for beachfront, luxury, and investment properties
e Favorable tax environment (including no capital gains tax)

However, buyers today are informed and selective. Pricing strategy, presentation, and
positioning matter more than ever.

The Legal Requirement: You Must Appoint an Attorney

One of the most important (and mandatory) steps when selling property in Barbados:
You must appoint an Attorney-at-Law to represent your interests.

Your attorney is responsible for:

e Preparing and reviewing the Agreement for Sale

e Drafting the Deed of Conveyance or Transfer

e Ensuring all legal documentation is accurate and compliant
Barbados operates without title insurance and with a largely unregistered land system,
which makes professional legal oversight essential, not optional.

The Selling Process: Step-by-Step


https://www.karpreal.com/

1. Property Valuation & Pricing Strategy
Before listing, your property must be priced correctly.

Overpricing leads to stagnation.
Underpricing leaves money on the table.

A strong agency will:
e Analyse comparable sales
e FEvaluate current demand
e Position your property for maximum exposure

2. Marketing Your Property
This is where many sales succeed or fail.

Effective marketing in Barbados includes:
e Professional photography and video
e International listing exposure
e Targeting overseas buyers
e Strategic digital placement
Your buyer is often not just local, they may be in the UK, US, or Canada.

3. Offers & Negotiation

Once offers are received, your agent plays a critical role in:
e Qualifying buyers
e Negotiating price and terms
e Managing expectations on timelines
The goal is not just a high offer but a secure, executable sale.

4. Agreement for Sale

Once terms are agreed:

e The Buyer signs the Agreement for Sale

e A deposit (typically 10%) is paid

e The document is prepared by the Vendor’s attorney
This marks the formal start of the transaction.



5. Title Investigation

The Buyer’s attorney will:
e \erify legal ownership
e Check for encumbrances (mortgages, liens, unpaid taxes)

This stage protects the buyer but delays here often trace back to poor preparation on the
seller’s side.

6. Completion (Closing)

On completion:
e Final documents are exchanged
e Remaining funds are paid
e Ownership is legally transferred

Seller Costs in Barbados

Understanding your financial obligations upfront avoids surprises.
Property Transfer Tax

e 2.5% payable by the vendor

e First BBD $150,000 exempt if a dwelling is included

Stamp Duty
e 1% of the sale price

Legal Fees
e Typically 1.5% — 2% + VAT

Real Estate Commission
e Typically 5% + VAT

Tax Considerations
No Capital Gains Tax

Barbados does not impose capital gains tax on property sales, one of its strongest



advantages for investors.
Rental Income (If Applicable)

If your property has been rented:
e Non-residents may be subject to 25% withholding tax on gross income
e Alternatively, you may apply to be taxed on net income at 15%

Selling as a Non-Resident

If you are selling as a non-Barbadian:

e Funds must have been registered with the Central Bank at purchase

e This allows full repatriation of sale proceeds
Failure to register can delay or restrict fund transfers, this is a critical detail many sellers
overlook.

What Impacts Your Sale Price Most

From experience, the biggest factors are:
e Pricing accuracy from day one
e Quality of marketing and exposure
e Condition and presentation of the property
e Access and responsiveness for viewings
In Barbados, buyers often compare multiple listings quickly. First impressions matter.

Common Mistakes Sellers Make

e Pricing based on expectation, not market data
e Choosing an agent without international reach
e Poor property presentation

Delays in legal preparation

Each of these can cost time and ultimately money.

Why Sellers Choose Ron Karp Realty
We don't just list properties, we position them to sell.
Our approach combines:

e Deep local market expertise
e Strong international buyer network



e Strategic pricing and negotiation
e Hands-on support through every stage
We understand both the emotional and financial side of selling, and we manage both.

Ready to Sell Your Barbados Property?

If you're considering selling, the first step is understanding your property’s true market value.
Request a valuation or speak with our team today.

Or explore more about buying and selling in Barbados here:
https://lwww.karpreal.com/purchasing-barbados-property-consideration-guide
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